Exhibitor Guide: PTSB Ideal Home Show (16–18 October)

This is a quick reference guide to turn your stand into leads, sales, and lasting customer relationships.

The PTSB Ideal Home Show puts you directly in front of thousands of motivated, high-value buyers. Proactive engagement and a well-planned stand ensure you maximise every conversation.

1. Engaging with Visitors

· Face-to-Face Impact: Direct interaction converts interest into sales faster.

· Showcase Your Best: Use your stand as a live shop window to demonstrate your unique selling points.

· Network Industry-Wide: Connect with fellow exhibitors to open doors beyond the event.

· Drive Sales: Engage stand visitors, assess their needs, and find ways to get decisions on the spot or confirm a follow up.

2. Stand Experience

· Eye-Catching Displays: Design a stand that stops foot traffic and invites curiosity.

· Expert Interaction: Equip knowledgeable staff to build trust through live demos and instant answers.

· Highlight Trends: Feature high-demand solutions like modular builds and energy efficiency.

3. Exhibitor Training Videos
Maximize your results – make sure all stand personnel watch the training videos at https://www.facetime.org.uk/videos:

Setting Your Exhibition Objectives  
Pre-Marketing Your Exhibition Activity  
Collecting Your Visitor Data  
Prospecting & Exhibition Follow Up  

Remember: An exhibition is different than any other sales or marketing activity. Please be sure to discuss your objectives and how to achieve them with your team and be sure to that everyone watched the training videos.

